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NORTHERN LIGHTS ADVISORS, INC. is an investment adviser registered with the Securities and Exchange Commission
offering advisory accounts and services. Brokerage and investment advisory services and fees differ, and it is important
that you understand the differences. This document gives you a summary of the types of services and fees we offer. Please
visit www.investor.gov/CRS for free, simple tools to research firms and for educational materials about broker-dealers,
investment advisers, and investing.

WHAT INVESTMENT SERVICES AND ADVICE CAN YOU PROVIDE ME?

We offer ongoing portfolio management services to advisory clients through two separate programs: through traditional
separately managed accounts (“SMA Accounts™) and through web-based robo-advisory accounts (“Web Accounts”). When
you sign up for SMA Account services, we meet with you in person (or through a video call) to determine your investment
objectives, risk tolerance, and other relevant information, which we use to customize a portfolio and manage for you on an
ongoing basis. When you sign up for Web Account services, all of our interactions take place via our web-based platform.
You will be prompted to submit a web-based questionnaire, and our system will select an investment option for you based
upon your responses that employs one or more of our proprietary models. Our firm has discretionary trading authority
over accounts we manage, which allows us to execute trades without first obtaining client approval. While we do not limit
the types of investments that we recommend, we primarily offer advice on mutual funds and exchange-traded funds
(ETFs). We vote proxies for the accounts we manage, in accordance with the benchmark voting guidelines of an
independent proxy advisory firm.

We also offer financial planning and consulting services on an annual engagement basis. Hourly services are closed to new
clients; certain legacy clients remain eligible at $400 per hour.

We charge a single minimum annual fee of $10,000 for an advisory relationship. It applies to the relationship as a whole
rather than per account or per service, and we do not waive it. It is met under one of three bases: an asset-based fee on a
household of $1,000,000 or more (1.00% of $1,000,000 is exactly $10,000); a flat annual fee of not less than $10,000
covering portfolio management and financial planning together; or a financial planning fee of not less than $10,000 where
we do not manage your accounts. On the asset-based basis the household is measured in aggregate across all account
types we manage for you, including SMA Accounts held at Charles Schwab & Co., Inc. and Web Accounts. We may accept a
household below $1,000,000, in which case the $10,000 minimum applies and your fee will represent more than 1.00% of
your assets under our management. Please also see our Form ADV Part 2A (“Brochure™), specifically Items 5 & 7, for
further information about our services.

Questions to ask us: Given my financial situation, should | choose an investment advisory service? Why or why not? How will you
choose investments to recommend to me? What is your relevant experience, including your licenses, education and other
qualifications? What do these qualifications mean?

What fees will | pay? We charge a management fee for our portfolio management services. For SMA Accounts, our
management fee is negotiable but generally adheres to the following fee schedule:

ASSETS UNDER MANAGEMENT ANNURAL FEE

First $1,000,000 1.00%
Next $1,000,000 0.90%
Next $1,000,000 0.80%
Next $2,000,000 0.70%
Next $5,000,000 0.50%
Next $20,000,000 0.30%

Our annual portfolio management fee is billed and payable quarterly in advance based on the value of your account on the
last day of the previous quarter. We do not offer monthly billing. For significant deposits and or withdrawals into or out of
the portfolio, we will employ a true-up process. Our portfolio management fee for Web Accounts is payable quarterly in
arrears based on the value of your account on the last day of the quarter and does not exceed 1% of assets under
management. The single $10,000 minimum annual fee described above applies to Web Accounts as well as to SMA
Accounts.

Where you pay a flat annual fee instead of the asset-based fee — whether it covers portfolio management and financial
planning together, or financial planning alone where we do not manage your accounts — that fee is a flat dollar amount of
not less than $10,000 per year, which we do not waive. The amount above the minimum is dependent on the size and
complexity of your financial life: the scope of the work, your objectives, and your circumstances. A flat annual fee does not
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vary with the value of your accounts and is not trued up for account flows. It is billed quarterly in advance and is adjusted
each year by the Consumer Price Index. We do not offer monthly billing.

Third Party Costs: In addition to our management fees, you should expect to incur brokerage and other transaction-related
costs. You should expect to pay fees and expenses imposed by independent and unaffiliated third parties, which can include
custodian fees, mutual fund or ETF fees and expenses, wire transfer fees, and other costs more fully described in Items 5
and 12 of our Brochure. You will pay fees and costs whether you make or lose money on your investments. Fees and costs
will reduce any amount of money you make on your investments over time. Please make sure you understand what fees
and costs you are paying. Please also see our Brochure for additional details.

Questions to ask us: Help me understand how these fees and costs might affect my investments. If | give you $10,000 to invest,
how much will go to fees and costs, and how much will be invested for me?

WHAT ARE YOUR LEGAL OBLIGATIONS TO ME WHEN ACTING AS MY INVESTMENT ADVISER? HOW ELSE DOES YOUR FIRM
MAKE MONEY AND WHAT CONFLICTS OF INTEREST DO YOU HAVE?

When we act as your investment adviser, we have to act in your best interest and not put our interest ahead of yours. At
the same time, the way we make money creates some conflicts with your interests. You should understand and ask us about
these conflicts because they can affect the investment advice we provide you. Here are some examples to help you
understand what this means: as disclosed above, the more assets you have in your advisory account, the more you will pay
us and thus we have an incentive to increase those assets in order to increase our fee. Where you pay a flat annual financial
planning fee rather than an asset-based fee, we are paid the same amount regardless of how your portfolio performs, and
that fee increases each year with the Consumer Price Index even in a year in which your portfolio declines.

| Questions to ask us: How might your conflicts of interest affect me, and how will you address them?

HOW DO YOUR FINANCIAL PROFESSIONALS MAKE MONEY?

We generate revenue from the investment management services that we provide. Our financial professionals are paid base
salaries and bonuses.

DO YOU OR YOUR FINANCIAL PROFESSIONALS HAVE LEGAL OR DISCIPLINARY HISTORY?

No, we do not have any legal or disciplinary events. Visit https://www.investor.gov/ for a free, simple search tool to
research us and our financial professionals.

| Questions to ask us: As a financial professional, do you have any disciplinary history? For what type of conduct?

ADDITIONAL INFORMATION

For additional information on our advisory services, see our Brochure available at
https://adviserinfo.sec.gov/firm/summary/167824 and any individual brochure supplement your representative provides. If
you have any questions, need additional up-to-date information, or want another copy of this Client Relationship Summary,
then please contact us at (206) 203-6638.

Questions to ask us: Who is my primary contact person? Is he or she a representative of an investment adviser or a broker-
dealer? Who can [ talk to if | have concerns about how this person is treating me?



